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Safe Harbor Statement

This presentation contains forward-looking statements within the meaning of the Private Securities
Litigation Reform Act of 1995, including but not limited to our 2007 milestones and statements regarding
our growth plans. We believe that it is important to communicate our future expectations to our investors.
However, there may be events in the future that we are not able to accurately predict or control and that
may cause our actual results to differ materially from the expectations we describe in our forward-looking
statements, including, without limitation, the risk that the anticipated benefits of our acquisitions of
Cellex Power Products and General Hydrogen will not materialize, unit orders will not ship, be installed
and/or convert to revenue, in whole or in part; Plug Power’s ability to develop commercially viable on-
site energy products; the cost and timing of developing Plug Power’s on-site energy products; market
acceptance of Plug Power’s on-site energy products; Plug Power’s ability to manufacture on-site energy
products on a large-scale commercial basis; competitive factors, such as price competition and
competition from other traditional and alternative energy companies; the cost and availability of
components and parts for Plug Power’s on-site energy products; Plug Power’s ability to establish
relationships with third parties with respect to product development, manufacturing, distribution and
servicing and the supply of key product components; Plug Power’s ability to protect its intellectual
property; Plug Power’s ability to lower the cost of its on-site energy products and demonstrate their
reliability; the cost of complying with current and future governmental regulations; the impact of
deregulation and restructuring of the electric utility industry on demand for Plug Power’s on-site energy
products and other risks and uncertainties discussed under “ltem IA—Risk Factors” in Plug Power’s
annual report on Form 10-K for the fiscal year ended December 31, 2006 , filed with the Securities and
Exchange Commission (“SEC”) on March 16 , 2007 , and the reports Plug Power files from time to time
with the SEC. Plug Power does not intend to and undertakes no duty to update the information
contained in this press release.
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The Solution: GenDrive

Infrastructure

* Battery room
« Handling/storage equipment
* Power boards and cable

Operating

» Changing/charging personnel
* Maintenance and watering
» Handling and storage costs

FUEL CELL SYSTEM

Infrastructure

* Eliminates battery room
 Outdoor storage tank
* Indoor dispensing

Operating

 Longer run time
* Productivity gains

720,000 total available market in US

S e N ind

4 ) p .._" ! - b prones ! »
splug power E Y L R



Powering a single rural telecom site for five
years consumes $80,000 worth of diesel and
produces over 300 metric tons of CO,
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The Solution: GenSys Prime Power GenSys.

B Efficiency

« Offers up to 3x the efficiency of diesel
generators

M Energy Costs

« 20-30% decrease in power generation
expenses

« Payback in 24-30 months

B Reduce Environmental Footprint
» Decreased ~50 metric tons of CO, per year
« 10x quieter than a diesel generator
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b Nearly half (26.3 Quadrillion BTUs) of all

wasted energy (56.2 Quadrillion BTUS) In
America Is associated with the generation,

- transmission and distribution of electricity




The Solution: GenSys Blue

California (SCE) Energy Prices
$0.219 $/kWh Electric
$0.042 $/kWh Natural Gas

8.5 kWh Electricity

23.8 kWh of Fuel Value: $1.81

Cost: $1.00
13 kWh of Useful Heat

Value: $0.60

Every dollar spent yields:
$2.41 worth of energy
saves our customer ~40%
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The Customer Value Proposition GenSys.

GenSys Blue Traditional

Electric - $ 4,935

Natural Gas $ 3,310 $ 1,354

Service Plan $ 890 $ 150

Total Operating $ 4,200 $ 6,440
Annual Savings $ 2,239

System Price $ 24,178 $ 10,500
Price Difference $ 13,678

. 6 Year |
Simple Payback Payback @
Polcy

Marginal IRR 17.5%
Cumulative SaVingS (15 year System Life) $ 33,590 Sarrans
Annual Payment (%15 vean ($1,814)

* After incentives
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GenSys Blue is an Innovative Energy Solution GenSys.

M Efficiency

» Improves effective household efficiency from 45%
to 85% through co-generation

(§

M Energy Costs
* Reduce home energy cost by 20-40%

B Reduce Carbon Footprint
« Reduce the home carbon emissions by 25-35%

B Secure distributed generation with assured power

» ~400,000 US Homes representing an annual US yCHP market of ~$4.6B 1 $6.2B
« German goal of 140TW of uCHP capacity by 2020 (~3.5 Million new systems)
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Plug Power : 12 Years of Fuel Cell Innovation

B Material Handling Market: Genlrive
» Reduce total cost of ownership
« 720,000 total available market in US by end of 2009

. A
B Prime Power Market: GenSys.
 Highly reliable prime power
150,000 total available market in India by 2012

R
B Residential Power Market: G€MSYS.
* Reduce energy bill by 20-40% with a greener footprint
« 400,000 total available market in US per year
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